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A world of pain, injury and impaired recovery.

Increasing socio-economic burden.

Canada
Cost of
unintentional
injuries'®

High
participation,
high injury
incidence,
cause highest
burden of
injury in youth
sport

USA

42 million
Women suffer
painful
menstrual
symptoms!

Europe
3in 5 workers
report

Musculoskeletal

Disorder
complaints?

Worldwide
Work Related

Musculoskeletal

Disorders
cost
3.9% GDP?

81in10 are
affected
by a

Musculoskeletal
Disorder at some

time4

Nigeria
RSA
Lifetime
prevalence
of LBP5

India
27 million

incidence
of chronic
woundsé

Russia

29 million
with chronic
pain?

Australia
Nearly
9in10

16-25 yr olds
suffer
menstrual
paing

0/c) of the world adult population
are affected by chronic pain

International Association for the Study of Pain

Calls for ibuprofen sale restrictions after
study finds cardiac arrest risk’

Economic burden unhealed

£ 3 . 2 b n wounds impose on the NHS10

Over 400,000 people in the UK
with Rheumatoid Arthritis"

1in 4 young people have
long—term low back painm

4,965 injuries and over $2.7m in healthcare
costs would be saved in one season with a

neuromuscular training prevention
programmess.

Current solutions
often treat symptoms,
not root causes.

High negative side effects
Not cost effective
Sometimes invasive

Gaps in effective treatment



Market Opportunity. Market Penetration.
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Why we do it. [ My frustration at the lack of safe, effective
clinical and therapeutic treatments for pain,
recovery and healing started the quest

that became NuroKor §

Rick Rowan. CEO.

Our Mission

To become one of the
world’'s most innovative,
best performing and
trusted market leaders
in non-invasive
bioelectronics and

life sciences.

Bring about

social change,
developing
bioelectrical medicine
and life science
technologies that help
people to live better
lives and improve
global health.

Elevate bioelectronics
to become a globally

accepted mainstream
pillar of medicine.




Three proven technologies.
Individually powerful.
Incredible combined.
NuroKor world-firsts...

PNS
Pain Management

Non invasive Neuro Modulation

PNS
Formulation
Personalisation
NMS
Specific formulations N MS

Optimises recovery
Improves performance
Mitigates muscle atrophy

targeted for individual
conditions

M C S éopr?trol

Microcurrent Stimulation 6
S tial

waveform mcC

treatment

formulations

Patents
pending




Our Research.

FOCUS

7 medical areas plus

patent pending

data-leveraging technologies.

Femtech

Feminine health
Menstrual pain
Pelvic floor
incontinence

Aesthetics

Post procedure
recovery
Accelerated healing
Cellular level
regeneration

Non surgical
aesthetics
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We move fast. 4 first generation,

medically regulated products created.

Three already in the market*.

[mibody J { mitouchj [ milevia M EQUIPOD J

8 Treatment modes
3 Technologies
World first Quadwave

5 Treatment modes : .
sequential microcurrent

2 Technologies

16 Treatment modes

3 Technologies

World first Quadwave
sequential microcurrent

*Product in market *MVP *Product in market Product in certification

World first advanced
multi-frequency
sequential microcurrent
3 treatment modes

App control

Wireless

*Product in market

Equine Vertical



Bringing more of our research to the market.
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Revenue Model. Routes to Market.

DOMESTIC ROUTES TO MARKET

Business to Consumer
OFFLINE

Business to Business Corporate
.E. ...... ) Third

INTERNATIONAL ROUTES TO MARKET Sector
[ Territories, by | ——— (2

country,

ranking

Advanced by

HDI

Managed
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Distribution [ Health & Clinical ]_
Human Development
Index i
(HDI), UN development E)$C|LfSIVG
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Competitors.

Our competitive advantage
is in the combination of
seven sepdarate elements.
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Our achievements to date.

‘ ‘ What an amazing bit of health
technology. It's changed my life. I've
suffered back pain and arthritic hips for
over 30 years. The MiTouch and
Microcurrent have all but fixed me.’ ’

¥ news

Che
Telegraph

ATHLETICS WEEKLY
v WEEKLY g

STARTUPS
W m MAGAZINE

YOUR HEALTH MATTERS




We're building lean, but fast.

NEW

DISTRIBUTORS

MESA

Malaysia

UAE

South America
BENELUX

APAC

Exceed Im units ﬁlﬁ
annual sales target  \J2/

BiOSenSOr
TeChnology
Acquisition

S
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Financials. Year end 30 April.

Group Turnover [

EBITDA Be

FY19 FY20 FY21

£300m

easm <O

£150m
£7om FY23 FY24 FY25
£47m £120m £258m
; B A A
Lifetime
FY 19 20 2 22 23 24 25 PAT Break even
50%+

Profit at PBT

FY22

w
(£1.0m)

Revenue
to exceed

£10m



Funding the future.

Series A Raise (Part 1)
So far £12m
£1.82

Raised Use of funds

F6m £2m

inc initial
founder investment

60 Investors (otal)

Medical Professionals

PRODUCT R&D COMMERCIAL
AND LAUNCHES GROWTH*
Business Leaders £3 £1
Others
TALENT IP PROTECTION,
ACQUISITION COMPLIANCE,
& RETENTION TESTING &

CERTIFICATION

Targeting exit eventin FY25
via trade sale or possible IPO

Advance Assured as a
Knowledge Intensive Company * Commercial growth UK focused.
Distributors will be financing international growth



ednm.

Chief Medical Officer
Pain & Neuromodulation

Head of Brand

Head of Development

Chief Clinical &
Scientific Advisor
CLINICAL

Founder, CEO

TECHNICAL / Successful international

entrepreneur for

over 20 years \
BOARD
COMMERCIAL
. Non Exec Advisor

EXECUTIVE

Medical Science Director

N

CCO Medical and Clinical
Markets

Director of Regulatory
Affairs & Quality
Assurance

CCO Consumer

Director
Commercial Strategy



CONTACT US
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